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SELLERS BY GENERATION

"We're starting to see generational differences affect how deals unfold. Buyers in
their 30s and 40s may be more metrics-driven and acquisition-oriented, while long-
time owners tend to value relationships and legacy. As advisors, we often end up
translating between those priorities."

— Brian Stephens, Intermediary, Legacy Venture Group

[l Silent [l Baby Boomers GenX

Millennials GenZ

SELLER'S MARKET CONFIDENCE

Seller's Market Sentiment Q3 2012-2025
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Get more data and insights by participating in our next Market Pulse Survey. Learn more at ibba.org.


http://ibba.org/

